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As Digital Chameleon, we are enthusiastic for the role that Quality & Compliance can play in 
reinventing and transforming quality management for the Digital Health Evolution. 
 

Do you share with us the Passion for Healthcare, Quality & 
Technology? 
 
Join our friendly and multicultural team. 
 
We are looking for a Sales and New Business Development Manager, who will assist and support 
our CEO / Key Account Manager in the field of Sales Strategy & New Business Development.  
 

Location: Switzerland or Germany (with project–related travel). As part of our agile core philosophy, 
we encourage working remotely or flexible in our offices.  
 
Responsibilities:  
 

 As a sales expert in the area of Digital Health, you will develop and implement the sales strategy to sell 
offerings and/or services by developing relationships with decision makers and individuals within 
Europe to drive new business 

 Understand the needs of the industry and respective companies, seek out the appropriate contacts in 
new organizations, generate new leads and cold call prospective customers 

 Continuous monitoring and analysis of competitor activities 
 Satisfy the needs of customers with a high level of service and a continuous dialogue  
 Develop key strategies to create strong resources to maximize sales within the DACH region 
 Support the business strategy by developing a portfolio of customers and a healthy project pipeline 
 Full project accountability on an operational level starting with the first customer contact, via inquiry 

and contract negotiations, until completion of the commercial manufacturing agreement 
  
Requirements:  
 

 Bachelor’s degree in business, marketing or related field 
 2-3 years experience in sales, marketing or related field 
 Excellent communication skills (verbal and written) as well as strong IT fluency 
 Tenacity and drive to seek new business and meet or exceed targets 
 Stakeholder management skills and proven ability to negotiate 
 Ability to manage complex projects and multi-task 
 Excellent organizational skills and strategic thinking 
 Ability to thrive with minimal guidance, be proactive and handle challenges 
 Native speaker in German, Business-level fluency in English strongly desired, French or Spanish is a plus  
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Soft-Skills:  
 

 Self–motivated, flexible and adaptable –the perfect agile team player.  
 Hands–on mentality with a focus on fast and flawless execution.  
 Engage positively with our team and customers and make impactful contributions in a 

multicultural/national   environment.  
 Great communicator with ability to work with, influence, and align with multiple stakeholders.  
 You work independently, goal-oriented and structured.  

  
What we offer you:  
 

 Competitive Salary + Premium pension fund + Insurance package  
 Professional Growth  
 A high-impact role in an agile environment  
 Highly talented, dynamic and social international team  
 Agile Working Environment: Flexible Offices & Remote Working Space  
 Targeted Bonus Program  
 State-of-the-Art IT Devices & Software  
 Awesome Team Events  
 Our Culture: Accountable, collaborative, committed & entrepreneurial mind set  
 Building and Leading the Quality Revolution  
 
 

 
Ready to join?  
Please check the full job description on https://digital-chameleon.ch/career/ and send 
your resume to hello@digital-chameleon.ch  

 
 


